M&A Survey Results

in 2020, the youngest baby boomers will turn 55 years old, and baby boomer business
owners, who own over 75% of the 6million+ private businesses in the US with payroll,
will need to transition their companies to new owners.

*  70% of M&A professionals surveyed said that business owners are minimally
prepared or not prepared at all to sell or transfer their companies.

* - 95% of M&A professionals believe a business owner’s unrealistic expectation

~ of company value and operational or market issues are the biggest obstacles
facing business owners who want to sell or transfer their companies,
followed by perceived risk of the company not staying on track without the
current business owner(s) in charge, and lack of transparency into the
operations: :
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